Company: ContractPodAi, London, United Kingdom

Company Description: ContractPodAi, a recognized pioneer in legal GenAl with Leah Intelligence and a leader in Contract Lifecycle
Management, is transforming how lawyers author, analyze, and manage documents on an unprecedented scale. ContractPodAi delivers
secure, enterprise-ready innovation to accelerate growth and ensure measurable ROI.

Nomination Category: Product & Service Categories - Business Technology Solutions

Nomination Sub Category: Legal Solution

Nomination Title: From Bottleneck to Breakthrough: How Leah Reinvents Legal Operations 2025

1. Which will you submit for your nomination in this category, a video of up to five (5) minutes in length about the the
nominated new or new-version product or service, OR written answers to the questions for this category? (Choose
one):

Written answers to the questions

2. If you are submitting a video of up to five (5) minutes in length, provide the URL of the nominated video here, OR
attach it to your entry via the "Add Attachments, Videos, or Links to This Entry" link above, through which you may
also upload a copy of your video.

3. If you are providing written answers for your submission, you must provide an answer to this first question: If this is a brand-new product, state
the date on which it was released. If this is a new version of an existing product, state the date on which the update was released:

2023

4. If you are providing written answers for your submission, you must provide an answer to this second question: Describe the features, functions,
and benefits of the nominated product or service (up to 350 words):

Total 305 words used.

Leah is ContractPodAi’s agentic Al platform designed specifically for legal professionals. Unlike traditional
contract tools, CLM systems or legal technology tools, Leah transforms legal operations by orchestrating
intelligent agents that execute and reason through tasks—empowering teams to work faster, more accurately,
and with greater insight.

Legal teams today spend 25-40% of their time on routine, manual tasks, resulting in $2.7 million in lost
productivity annually (Gartner). Leah addresses these inefficiencies by managing legal work end-to-end—from
reviewing and redlining contracts to ensuring regulatory compliance. By doing so, it delivers higher efficiency,
faster contract cycles, greater accuracy, and lower costs.

Each Al agent within Leah specializes in a specific legal function, including risk identification, M&A due
diligence, and compliance analysis. These agents work in concert while preserving human oversight, allowing
legal professionals to review, refine, and approve outputs with full control.

Leah is built on a multi-LLM strategy, combining general-purpose language models with legal-specific LLMs.
This architecture provides deep legal insight across multiple frameworks and jurisdictions, delivering real-time
guidance and analysis with unmatched accuracy and context.

Beyond core legal tasks, Leah extends into the business through tools like Leah Helpdesk, giving teams in
procurement, sales, and HR real-time answers to contract and policy questions.

ContractPodAi has moved beyond legacy CLM systems to define a new category: agentic legal infrastructure.
While traditional CLM tools are becoming obsolete, Leah sets a new standard by delivering intelligence,
automation, and agility for modern legal teams operating in an Al-first world.

Leah is modular, explainable, cloud-native, and fully auditable. It integrates with enterprise systems to reduce
onboarding friction and enhance adoption across departments and geographies.

The result: up to 80% efficiency gains, 90% faster contract cycle times, and major cost savings. Leah enables
legal teams to scale their support without increasing headcount and to surface value-driving insights that
traditional tools can't.

5. If you are providing written answers for your submission, you must provide an answer to this third question: Outline the market performance,
critical reception, and customer satisfaction with the product or service to date. State monetary or unit sales figures to date, if possible, and how
they compare to expectations or past performance. Provide links to laudatory product or service reviews. Include some customer testimonials, if
applicable (up to 350 words):

Total 313 words used.

Since its launch, Leah has exceeded market expectations, delivering measurable value to legal and business
teams across industries—including real estate, SaaS, financial services, government, and manufacturing.

Customers are realizing significant returns:

o At a global SaaS provider, Leah reduced contract turnaround time by 90 percent and generated an
estimated $100,000 per month in business value. The company scaled legal support without hiring
additional staff and cut outside legal costs by 59 percent.

o A global real estate services firm analyzed over 800 commercial contracts with Leah, uncovering $10
million in potential missed revenue linked to outdated pricing clauses—insights that would have taken
months to surface manually.

o Infinancial services, a global bank shortened a regulatory review from three days to four hours, while a
tech services company improved contract accuracy and cut review time in half. At a global industrial
technology company, Leah was deployed to 750 business users, helping accelerate contract
negotiations and drive faster revenue generation.

Leah’s market performance is reinforced by its significant adoption in the Alternative Legal Services Provider
(ALSP) space. These organizations—which range from the Big Four to specialized legal outsourcers—oplay a
vital role in modernizing corporate legal operations. Leah is now embedded in the managed legal offerings of
PwC and KPMG, and is deployed by ALSPs such as Integreon, Morae, Execo, Quislex, Epiq, Proxiio and
Pinsent Masons. These providers use Leah internally and resell it as part of their client-facing services,
reflecting Leah’s scalability, reliability, and relevance across service models.

ContractPodAi’s shift away from traditional CLM software has positioned Leah as a transformational platform.
Its agentic design, paired with enterprise-grade integrations and explainability, has made it the legal Al
infrastructure of choice for organizations looking to reduce costs, enhance accuracy, and scale legal support
without headcount increases.

With rapidly growing deployments and maijor strategic partnerships—including Microsoft, Google, OpenAl, and
Anthropic—Leah is powering the next generation of legal operations.

6. You have the option to answer this final question: Reference any attachments of supporting materials throughout this nomination and how they
provide evidence of the claims you have made in this nomination (up to 250 words):

Total 24 words used.

- https://www.youtube.com/watch?v=08MC4fiJeTo

- https://www.youtube.com/watch?v=sI5JzRsGvzQ

- https://www.youtube.com/watch?v=0CNowYQ1NZE

- www.youtube.com/watch?v=WISoQUCRWcU

Attachments/Videos/Links:

From Bottleneck to Breakthrough: How Leah Reinvents Legal Operations
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